Global REO


	Foreclosure Specialist/Asset Manager:

     
	 FORMCHECKBOX 
 Interior                                                FORMCHECKBOX 
 Exterior

	Loan Number:     
	Borrower:     
	Property Address:     

	Property Type:     
	County:     
	Legal Description:     


I. GENERAL MARKET CONDITIONS
 FORMCHECKBOX 
 Rural


 FORMCHECKBOX 
 Suburban


 FORMCHECKBOX 
 Urban


   Current market conditions:
 FORMCHECKBOX 
 Depressed

 FORMCHECKBOX 
 Static

 FORMCHECKBOX 
 Improving
Market price of this type property has:
 FORMCHECKBOX 
 Decreased

 FORMCHECKBOX 
 Been Stable
 FORMCHECKBOX 
 Increased 
     % in past
     months
Competing Listings in neighborhood:
 FORMCHECKBOX 
 Over Supply
 FORMCHECKBOX 
 Normal

Approx#:      
          Percentage of in neighborhood:
      % Owners
      %Tenants

 Number of in neighborhood:
      boarded or vacant homes 
      Competing listing that are REO/Corporate Owned

Comments on neighborhood:      

II. SUBJECT MARKETABILITY

  FORMCHECKBOX 
 House
 FORMCHECKBOX 
 Condo
 FORMCHECKBOX 
 Townhouse
 FORMCHECKBOX 
 Multi-family
 FORMCHECKBOX 
 CO-OP
                  Range of values in neighborhood:
$        to  $     


Predominant $     
                              Subject improvement is:
 FORMCHECKBOX 
Under Improved
 FORMCHECKBOX 
 Appropriate
 FORMCHECKBOX 
 Over Improved..for the neighborhood

               Marketability of subject property is:
 FORMCHECKBOX 
 Poor

 FORMCHECKBOX 
 Fair

 FORMCHECKBOX 
 Good
             Normal marketing time in the area is:
       to      
Comments on condition:      


Assessed Value
Year
Yearly Taxes
Tax Rate
 Delinquent Taxes
     Condo/Co-op
Rent Control?

  $     

     
     

     
$     

           
 FORMCHECKBOX 
 Yes  FORMCHECKBOX 
 No

  Subject presently occupied? 
 FORMCHECKBOX 
 Owner
 FORMCHECKBOX 
 Tenant

 FORMCHECKBOX 
 Vacant

              Suspect Damaged?
 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes

 FORMCHECKBOX 
 Earthquake

 
 Managing: 
     
         Last date subject sold:
       



 Sale $     


Phone No.: 
     
            Is it currently listed?
 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes

List  $     

        Listing Agent:
     
  Is it in a known flood zone?
 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes
III. MARKET DATA (Market Value “As-Is” Must fall within the range of indicated values of the comparables used below.)
	Item
	Subject
	Sale 1
	Sale 2
	Sale 3
	Listing 1
	Listing 2
	Listing 3

	Location/Address
	     

	     
	     
	     
	     
	     
	     

	Prox. to Subject
	     
	     
	     
	     
	     
	     
	     

	Orig, List Price
	     
	     
	     
	     
	     
	     
	     

	Sale Price
	     
	     
	     
	     
	     
	     
	     

	# of units
	     
	     
	     
	     
	     
	     
	     

	Date Sale/ DOM
	     
	     
	     
	     
	     
	     
	     

	Sales/Financing
	     
	     
	     
	     
	     
	     
	     

	Location/View
	     
	     
	     
	     
	     
	     
	     

	Site Size
	     
	     
	     
	     
	     
	     
	     

	Design/Style
	     
	     
	     
	     
	     
	     
	     

	Age
	     
	     
	     
	     
	     
	     
	     


	Condition
	     
	     
	     
	     
	     
	     
	     

	Above Grade

Room Count
	Tot.

  
	BR

  
	BA

  
	Tot.

  
	BR

  
	BA

  
	Tot.

  
	BR

  
	BA

  
	Tot.

  
	BR

  
	BA

  
	Tot.

  
	BR

  
	BA

  
	Tot.

  
	BR

  
	BA

  
	Tot.

  
	BR

  
	BA

  

	Gross Area
	      s. f.
	      s. f.
	      s. f.
	      s. f.
	      s. f. 
	      s. f.
	      s. f.

	Basement
	     
	     
	     
	     
	     
	     
	     

	Garage/Carport
	     
	     
	     
	     
	     
	     
	     

	Porch/Patio
	     
	     
	     
	     
	     
	     
	     

	Indicated Value
	$     
	$     
	$     
	$     
	$     
	$     
	$     

	Comment:      


	
	As-Is (Low)
	As-Is (High)
	Repaired (Low)
	Repaired (High)

	Suggested List Price
	$     
	$     
	$     
	$     

	Estimated Sale Price
	$     
	$     
	$     
	$     

	Estimated Market Time
	     
	     
	     
	     


	Repairs
	Cost
	Repairs
	Cost

	     
	$     
	     
	$     

	     
	$     
	     
	$     

	     
	$     
	     
	$     

	     
	$     
	     
	$     


Total Repairs

$     
	Date Prepared:                                                Preparer:                                                     Prepared for Global REO   

Broker Firm Name       
 Phone:                                      Fax     
Firm Address:       


The ORIGINAL form and supporting PHOTOGRAPHS of the subject property and street scenes, MLS printouts, and comp photos MUST be sent to GLOBAL within 3 business days of your receipt to be mailed to: GLOBAL REO at 477 S Rosemary Ave Suite 301 West Palm Beach FL 33401

IV.  MARKETING THE SUBJECT PROPERTY:
A.
MARKETING CONSIDERATIONS:


Functional or economic obsolescence:      

Positive or negative site influences?
          

Hazardous conditions?

          

Anticipated resale problems?
          

Indicate the type of financing the property will qualify for?
 FORMCHECKBOX 
 Cash
           FORMCHECKBOX 
 FHA
  FORMCHECKBOX 
 VA        FORMCHECKBOX 
  Conventional



Indicate the most probable purchaser: 


 FORMCHECKBOX 
 First Time     FORMCHECKBOX 
 Move Up
  FORMCHECKBOX 
 Empty Nest   FORMCHECKBOX 
  Investor


Identify what personal property is typically sold with the home (example: range, oven, refrigerator, etc.):

     
B. 
THE RELATIONSHIP OF TIME AND MONEY:


Number of competing listings in subject area:
     


Range of current Listing Prices:
(low)      
(high)      


Range of days on market:

(least)      
(most)      



Have prior listing periods been included in this DOM range?
 FORMCHECKBOX 
 Yes
  FORMCHECKBOX 
 No


Number of Sales within past  year in subject’s market area:      


Range of Sale Prices:

(low)      
(high)      


Range of days on market:

(least)      
(most)      


     
Have prior listing periods been included in this DOM range?
 FORMCHECKBOX 
 Yes
  FORMCHECKBOX 
 No



These sales had finaL listing prices that averaged 
      % above the final sale price.



These sales had original listing prices that averaged 
      % above the final sale price.

C. OTHER MARKETING ISSUES

Actual or pending special assessments:  
 $       
for?      
Delinquent association dues for the subject:   $      

Owners’ association financially solvent?  FORMCHECKBOX 
 Yes
  FORMCHECKBOX 
 No

Utilities covered in the association fee?
         


Are common areas adequately maintained?
 FORMCHECKBOX 
 Yes
  FORMCHECKBOX 
 No 

 If co-op number of  shares owned:      
Estimated monthly rent?
      
Typical security deposit?
$     

Typical lease term?      
Landlord paid utilities?
     
 
 
 
 

Should the subject property be marketed as: 

 FORMCHECKBOX 
 Vacant
or
  FORMCHECKBOX 
 Tenant Occupied?
Probability of vandalism if property left vacant?
 FORMCHECKBOX 
 Low
           FORMCHECKBOX 
 Medium
  FORMCHECKBOX 
 High

D. PROACTIVE MARKETING ACTIONS:        

Make recommended repairs?
     

List in MLS?
     

Open Houses?
     

Advertising?
     

Canvassing?
     

Price Strategy?
     

Other?

     

At what point would it be useful to review the effectiveness of these marketing actions? Other comments?


     

	

	

	

	

	

	

	

	

	

	

	

	

	

	

	


